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BCTYI1
AHoTaNIis

HaBuanpHa aucrumiina «bi3Hec-Kypc aHIIIMCBKOI MOBH» HAJEKUTh JO O0OB’S3KOBUX
JUCIUTIUIIH UKy 3arajbHOi TMIATOTOBKM 37400yBadiB BHINOI OCBITH MEpmIoro (6akaiaBpChKOTO)
PIBHS MiTOTOBKH.

BuBuenHs guciumuiind nepenbadae (opMyBaHHS CHUCTEMH 3HaHb IIPO  MEXaHI3MU
AHIJIOMOBHOT KOMYHIKallii B Oi3HEC-cepeJOBHIIl, PO3BUTOK yMiHb MPAIfOBATH 3 ABTEHTHUYHUMHU
npodeciiHUMU aHTJIOMOBHMMH MaTepialaMH, a TaKOXK OBOJIOJIHHSA 1HCTpYMEHTaMU e(peKTUBHOL
IHIIIOMOBHO{ B3a€MOJIii Yy KOPHOPATUBHUX, KOMEPIIMHMX Ta MIDKHApOJHUX KOHTekcTaX. Kypc
CIPSIMOBAaHWN Ha OBOJIOJIIHHS TEOPETUYHUMH 3acalaMU Ta MPAKTHIYHUMH IHCTPYMEHTaMH JiJIOBOT
AHIJIOMOBHOT KOMYHiKaIlii, pO3BUTOK HABUYOK PO3YMIHHS, aHAJ3y Ta MPOIYKyBaHHs MpodeciiHuX
YCHUX 1 MHCHBMOBHUX TIOBIIOMJIEHb (€NE€KTPOHHI JIUCTH, IMpe3eHTallli, 3BITH, IEPEroBOPH),
(dopMyBaHHS 34aTHOCTI BUKOPUCTOBYBATH AHIJIIMCbKY MOBY Yy Oi13HECOBUX 1 MIKKYJIBTYPHUX
CUTyalliIX, a TaKoX BHUPOOJEHHS BMIHHS 3aCTOCOBYBaTH HaOyTI MOBHI KOMIIETEHTHOCTI Yy
NPaKTUYHIA TpodeciiHiil TisIbHOCTI.

OcobnuBa yBara TPHUAUIAETHCS JOCATHEHHIO DPIBHSA BOJIOAIHHS AHTJIIHCHKOIO MOBOIO HE
HIbKYe B2 BianoBigHO 10 3araJbHOEBPOINEHCHKUX PEKOMEHJAIliii 3 MOBHOI OCBITH, a TaKOX
($hopMyBaHHIO JIIJIOBOT aHTJIOMOBHOT KOMYHIKATHBHOT KOMIIETEHTHOCTI, HEOOX1THO1 /7151 €(DEKTUBHOT
MDKKYJIBTYPHOI B3a€EMO/Ii1, BEZICHHSI IEPEroBOpiB, MiATOTOBKH NMpodeciitHiX MaTepialiiB Ta y4acTi y
MDKHApOJAHUX O13HEC-TIPOEKTAX.

KuarouoBi cioBa: Oi3Hec aHrmiiicbka, KOMYHIKaTHMBHa KOMIIETEHTHICTh, MIXKKYJbTYypHa
B3aemo/isi, B2, npodeciitHe criiikyBaHHS, MIXXHApOTHUH Oi3HEC

Abstract

The course «Business English» is a compulsory subject within the general training cycle for
higher education students of the first (Bachelor) level of training.

The study of the course involves the formation of a system of knowledge about English
communication mechanisms in business contexts, the development of skills to work with authentic
professional English materials, and mastery of tools for effective foreign language interaction in
corporate, commercial, and international environments. The course aims at acquiring theoretical
foundations and practical tools of business English communication, developing the ability to
understand, analyze, and produce professional oral and written messages (emails, presentations,
reports, negotiations), fostering the capacity to use English in business and intercultural situations,
as well as the ability to apply acquired language competencies in practical professional activities.

Particular attention is paid to achieving an English proficiency level of at least B2 according
to the Common European Framework of Reference for Languages (CEFR), and to the development
of business English communicative competence, necessary for effective intercultural interaction,
conducting negotiations, preparing professional documents, and participating in international
business projects.

Keywords: Business English, communicative competence, intercultural interaction, B2,
professional communication, international business



1. Omnmc HaBYAJBHOI AMCHHILTIHA

HaiimenyBaHHS TOKa3HHKIB

["amy3b 3HaHb, HAIPAM
MiACOTOBKH, OCBITHBO-
KBaJTi(iKaliiHUIA piBEHb

XapakTeprucTHKa HaBYaIbHO1
IUCIAIUIIHA

neHHa ¢popma
HABYAHHA

3ao4yHa ¢popma
HABYAHHSA

l'any3b 3HaHb
07 ¥Ynpaeninua ma

000B’s13K0Ba

KinbkicTh kpenuTiB — 8 aominicmpysanus
Monymnis — 4 Pik nixrorosku:
3MICTOBUX MOAYJIB — 8§ CrierianbHicTh 3-4-in | 3-4-in
EHGKTVPQHHHfI anpec PIIHIL | 071 «O6uix i onodamxysannsy Cemectp
Ha caiiti [THHI OcBiTHS nporpama
3arayibHa KiJIbKICTh TOIUH - Obunix i ayoum 5-8 | 5-8
240 Jlexmil
0 rox. | 0 ron.
IpakTnuHi

120 ron. | 32 ron.

TrXKHEBUX TOIUH IS Jlaoparopni

JeHHOT (OpMU HaBYAHHS:
ayJUTOPHUX — 2
camocTiitHo1 poOoTu
CTyJEHTA - 2

OcCBiTHI piBeHb:
nepwuil (baxanaspcovKuii)

CamocrTiiina po6oTa

120 rog.

| 208 rog.

Bua koHTpOIIO:

5-8 3aik,

| 5-8zamik,

®DopmMa KOHTPOJIIO:
KOMOIHOBaHa




2. MeTa BHBUEHHS HABYAJILHOI JHCHUILIIHA

Memoto BUKIAaJaHHS AUCUMIUIIHM € (GOpMyBaHHS aHIJIOMOBHOI KOMYHIKaTHBHOL
KOMIIETEHTHOCTI 3/100yBauiB CTyINeH0 BHIOi OoCBiTH «bakamaBp» Ha piBHI B2 BiamoBigHo 10
3arajabHOEBPOINENCHKUX PEKOMEHJAIIl 3 MOBHOi OCBITM y KOHTEKCTI MpodeciiiHOi TiSIbHOCTI,
MDKHapOAHOTO Oi3HEC-CHIJIKYBaHHS Ta MDKKYJIbTYpHOI B3aemonii. JlucrumiiHa crpsMoBaHa Ha
PO3BUTOK YMiHb €(DEKTUBHO BHUKOPHUCTOBYBATH aHIJIINCHKY MOBY JUIsl BUpILLIEHHS 3aBllaHb Oi3Hec-
KOMYHIKaIlil y peajJbHUX NpodeciifHuX CUTyalisX. a TaKOX BIAMOBIIHO 10 OCBITHbO-MpodeciitHOi
NPOTPaMU TAKMX KOMITETEHTHOCTEH:

3K2. 3aaTHICTh BUUTHCS 1 OBOJIO/IIBATH CYYaCHUMHM 3HAHHSAMH.

3K8. 3HaHHs Ta po3yMiHHS NPEIMETHOI 001acTi Ta po3yMiHHS NpodeciitHOT TiSIBHOCTI.

3K10. 3naTHICTh CHIIKYBaTHCS 1IHO3€MHOIO MOBOIO.

IlpeOomemom IUCUMIUIIHA € aHTJIOMOBHMH OI3HEC-IUCKYpC, IO OXOIUIIOE peabHi
KOMYHIKaTHBHI cHUTyauii MmpogeciiiHoro cepepoBUIla: MEPEeroBOpH, NMpe3eHTallli, KOpHOpaTUBHY
B3a€EMO/II0, IUJTOBE JIMCTYBAaHHS, YUacTh y Hapajax, aHaii3 0i3Hec-iHdopmarrii..

OCHOBHUMM 3a80AHHAMU €:

e Po3BUTOK yMiHb Oi3HEC-KOMyHIKallii, HEOOXiTHMX JuId e(QeKTHBHOI B3aeMOJIii Yy
MDKHApPOJHOMY CEpEIOBHIIII: BEJACHHS MEPEroBOPiB, CKIIAJaHHS 3BITIB, YUacTh Y 3yCTpivax, JUIOBE
JIMCTYBaHHS.

e dopmyBanHs mnpodeciiiHO-OpIEHTOBAaHUX MOBJICHHEBUX KOMIIETEHTHOCTEH (speaking,
writing, reading, listening) y KoHTeKcTi Oi3Hecy.

e OmaHyBaHHS JIEKCHKH Ta TPAMAaTUYHUX CTPYKTYp, XapaKTepHHUX Ul KOPIOPATUBHOI Ta
M TPUEMHHUITBKOT JTISTTHHOCTI.

e dopmyBaHHS TOTOBHOCTI IMpallOBaTH B MDKHAPOJHMX KOMaHJAaX, BpPaxOBYBaTH
KyJIbTYpPHI BIIMIHHOCTI Ta 3aCTOCOBYBAaTH IMpaBUJiia I1JIOBOTO €TUKETY.

e PO3BUTOK KPUTHYHOTO MHUCJICHHS Ta aHATITUYHMX HABUYOK, HEOOXIMHMX IJisi poOOTH 3
nioBoto iH(popMariieto (3BiTamMu, rpadikaMu, MPEe3eHTAIISIMH).

e [liaroToBKa CTYACHTIB 10 YCHIIIHOTO cKiIaaanHs €BI, 30kpema 3aBnanb i3 mpodeciiHoro
KOHTEKCTY.

3MicT mporpaMu 0a3zyeThbCsl HA MIKHAPOAHO-IPUMHATHUX JECKPUIITOpAX PIBHIB BOJIOJIHHS
AHTIHCHKOI0 MOBOIO; BIJNIOBi/Ia€ HAI[IOHATHFHUM KBai(iKaliifHUM PiBHSM HABYAIBHUX JIOCSTHEHb;
nepenbavae OMaHyBaHHS aHIJIOMOBHHUX YMIHb mHpodeciiiHoro OiHec CHpsIMyBaHHS;, MICTUTh
CUTYaTHBHUI NMPAarMaTU4YHUI acleKT; BpaXxOBY€ MOIEPeIHI HaBYaIbHUM T0CBi 3/100yBayiB BUIIOT
OCBITH, IXHI HaBYajbHI MOTPeOM Ta OUIKYBAHHS IOAO PE3YJIbTATIB ONAaHYBaHHS JUCLMILIIHU.
[IpencraBnena mporpama € MOJYJBHOIO 3a CBO€IO OpraHizali€lo; mnepeadavyae JOTPUMaHHS
MPUHIIMIIB TPO30POCTi, THYYKOCTI, BaplaTMBHOCTI Ta IHTErpalli; BpaxoBye€ CydacHI CBITOBI
TEHJIEHII1 METOIMKN BUBYEHHS, BUKJIAJIaHHS Ta OLIIHIOBAHHS BOJIOJIHHS IHO3€MHUMHU MOBaMH.

[Iporpama Oa3yeTbcsi Ha NPUHIMIAX IHTEPHAIIOHATI3MYy Ta MOJUIHIBI3MY. 30KpeMma, B
yMOBax Opi€eHTallli Ha MIKHApOAHY MOOUIBHICTh MpEeACTaBjieHa Mporpama MiATPUMY€E KOHUEMIIIO
€BPOTIEHCHKOTO TPOMAJISTHCTBA, CTBOPIOE HAMIWHUN (PYHIAMEHT JJIS MOAIBIIIOT0 OCOOUCTICHOTO Ta
npodeciiHOro PO3BUTKY 3100yBaviB BHUIOI OCBITH, BIIKPUBAE MOKIMBOCTI AJIsl caMmopearizallii Ha
MDKHapogHOMY piBHI. [lomimiHTBICTUYHUN MIAXiA mepeadadae 3a0XOUeHHsI 3700yBadiB BHIIOI
OCBITH JI0 PO3IIUPEHHS 1HIUBIAYaIbHOTO MOBHOT'O JIOCBIJTY.

[IpencraBnena mnporpama XapakTepU3YEThCS IHTETPATHMBHUM XapakTepoM, IO 3MILIye
¢dokyc yBaru 3i 3400yTTs MEPEBaXXHO TEOPETUUYHUX 3HAHb HAa €(EKTHBHE 3aCTOCYBaHHS 3HaHb,
yMiHb Ta HABUYOK 3 METOIO YCHIIIHOTO BUPIIIEHHS HarajJbHUX MpoOsiieM MailOyTHIMU (axXiBISIMU.
BuBueHHs aHIMIHCHKOT MOBH, TaKUM YHHOM, PO3IJIAIAETHCS K HAOyTTS 3HAHb Ta 1HTEIPOBAHUX
MOBJICHHEBUX YMIHb 1 HABUYOK Y B3a€MO/II1, sIK TOTO BUMAararoTh peaibHi mpodeciitHi cuTyartii.

3.0lepenyMoBH 1Jisi BUBYCHHS AUCHUILTIHA

Bianosigno mo Bumor MOH Ta cydacHOro puHKY mpaili, MpOTpaMoi0 mepeadavdeHo, o
piBeHb B2 BONOAIHHS aHINIIHCHKOI0 MOBOIO € JOCTaTHIM PE3yJbTaTOM ONAHyBaHHS TUCLMILTIHH.
OuikyeThCs, MO BCTYIMHUN PIBEHb € HE HWXYMM 3a Bl BiAMOBIAHO 10 3araibHOEBPOMEHCHKHUX
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peKOoMeH/alliif 3 MOBHOi OCBITM 3 METOI0 3a0€3MEeUCHHs HAJICKHUX YMOB IS JOCATHEHHS
MOCTABJICHOT METH Ta BUKOHAHHS OKPECIICHUX MPOTPAaMOIO 3aBlIaHb.
4.04ikyBaHi pe3yJIbTaTH HABYAHHA

Bumorun 1o ¢opMyBaHHS aHIJIOMOBHOI KOMYHIKaTHMBHOI KOMIIETEHTHOCTI (MOBHA,
MOBJICHHEBA, COLIIOKYJIbTYpHAa KOMIIETEHIIT) CTyIeHTa:

MosHna komnemeHyisi: 3HaHHSA AHTITIMCHKOI MOBH SIK CHCTEMH — TPaMaTHKH, JIEKCHKH,
dboHeTUKH Ha piBHI He HWXk4Ye 3a B2 (Vantage) BiAMOBiIHO 10 €BpOMEHCHKUX pPEKOMEHIAIIN 3
MOBHO{ OCBITH.

Moenennesa komnemenyis: BOJONIHHS BHJIAMH MOBIIEHHEBOI JISUIBHOCTI (YWMTaHHA,
TOBOPIHHS, ayll0BaHHS, MUCbMO) Ta CTPATErisIMU MOBJIEHHEBOI MOBEIIHKM Ha PiBHI HE HUXKYE 3a
B2 (Vantage) BianoBiaHo 10 €BponeHchKUX peKOMEeHalliif 3 MOBHOI OCBITH.

Coyiokynbmypua KomnemeHyis: 3HaHHS PO KyJIbTYPY, ICTOPIt0, reorpadiro, MOJTITHIHUAN Ta
€KOHOMIUHUH YCTpii aHIJIOMOBHHMX KpaiH (KpaiHO3HaBUMil OJIOK); 3HAHHSI OCOOJMBOCTEH
MOBJICHHEBOT Ta HEMOBJICHHEBOI TTOBEIHKHA HOCIIB aHTJIIHCHKOI MOBH (JITHTBOKpaiHO3HABUMN OJIOK)
Ha PIiBHI, IO JI03BOJIsIE 3MIHCHIOBATH e(EeKTHBHE CIUIKYBaHHS MaiOyTHIX ¢axiBLiB B
aHTJIOMOBHOMY cepenoBulli. PiBeHb c@opmoBaHOCTI 11i€i KoMmIeTeHIii Mae 3abe3neuyBaTH
edexTuBHE MpodeciiiHne CIUIKYBaHHS B MDKHAPOIHOMY Oi3HEC-CepeIOBUII, 3IaTHICTh 10 aJanTarlii
B MYJIbTUKYJIBTYPHOMY KOHTEKCTI Ta MpaBUJIbHE IHTEPIPETYBAHHS KYJIbTYPHUX OCOOIMBOCTEH.

OuikygaHumu pe3yrbmamamu  YCHiWHO20 ONAHYBAHHA NPeOCMABIeHOl Npocpamu €
chopmoBaHull KOMNIEKC 3HAHb, YMIHb MA HABUYOK 6 Medcax eulye 3a3HA4eHUx KomnemeHyil,
CNPAMOBAHUX HA BUPIUIEHHS BULe BUKTADEHUX 3a80alb. A came:

[TP16. BosnoniTu Ta 3aCTOCOBYBAaTH 3HAHHS JIEPKABHOI Ta 1IHO36MHOT MOBH 1Sl hOpMYBaHHS
JUTOBHMX TarepiB 1 CHIKyBaHHS y npodeciitHiil TisIbHOCTI.

5. IlporpamMa HaB4YaJIbHOI AU CHUIIIHA
TemaTHyHui J1aH S ceMecTPy AEHHOI (POPMH HABYAHHSA
Mopyas 1
3micToBuii Moay.nb 1
Business Innovation & Communication
Practical lesson 1: Meeting a Business Partner
Reading: text on cultural norms and etiquette when meeting international business partners.
Listening: audio dialogue of a first business meeting between companies from different countries.
Writing: short reflection on key points to consider before a meeting. Speaking: role-play
introducing yourself and your company, practicing greetings and small talk in a business context.
Practical lesson 2: Creativity in Business
Exploring innovation and creativity vocabulary. Understanding how innovative ideas shape modern
business.Listening: experts on creative thinking. Speaking: brainstorming new products. Reading:
«Innovative thinking — what drives progress». Writing: short annotation of main points.
Practical lesson 3: Problem-Solving in Business
Learning vocabulary for problem-solving strategies. Listening: case study on creative solutions.
Speaking: discussing workplace challenges. Reading: article on lateral thinking in companies.
Writing: short reflection on effective strategies.
Practical lesson 4: Pitching Business Ideas
Social English: presenting a business pitch. Vocabulary: persuasive language and expressions.
Listening: investor feedback. Speaking: roleplay — pitching your idea. Writing: short pitch script.
Practical lesson 5: Delivering Presentations
Practical English: presentation techniques. Vocabulary: signposting and structuring arguments.
Video: examples of effective presentations. Speaking: mini-presentation in pairs. Writing: outline of
a presentation plan.
Practical lesson 6: Investment Reports
Developing writing skills for business reports. Vocabulary: financial and investment terms.
Reading: research article extract. Writing: summary and structured report. Speaking: presenting
research findings in small groups.



Practical lesson 7: Business Life Cycles
Exploring vocabulary on product and company lifecycles. Listening: case of a successful brand.
Reading: text about stages of business development. Speaking: comparing examples of companies.
Writing: timeline with annotations.
Practical lesson 8: Module Test 1.
3micToBuHiI MOLYJIBb 2
Practical lesson 9: Professional Meeting Minutes
Writing skills for summarising discussions. Reading: examples of authentic minutes. Speaking:
reporting back from a meeting. Writing: short minutes based on a roleplay.
Practical lesson 10: Agreement
Learning vocabulary for negotiating and formalizing agreements. Listening: extracts from managers
discussing agreements. Reading: article on best practices and common mistakes in agreements.
Speaking: role-play — negotiating and confirming an agreement. Writing: drafting a short business
agreement or memorandum of understanding.
Practical lesson 11: Innovation & Business
Reading: detailed business case study. Group discussion and analysis. Writing: short report with
recommendations. Speaking: presenting solutions.
Practical lesson 12: Digital Communication in Business
Learning vocabulary for clear and professional digital communication. Reading: article on email
and online etiquette. Listening: dialogues and webinars on remote communication. Speaking: role-
play — sending professional emails and messages. Writing: drafting emails and online messages for
business contexts.
Practical lesson 13: Negotiation Skills
Learning vocabulary for negotiating effectively. Reading: article on strategies for successful
negotiations. Listening: extracts from business negotiations. Speaking: role-play — negotiating terms
with a partner. Writing: notes and a summary of negotiation outcomes.
Practical lesson 14: Simulated Negotiations
Roleplay: negotiation scenario. Vocabulary: language of compromise and persuasion. Writing:
negotiation notes. Listening: feedback from negotiation experts. Speaking: group simulations.
Practical lesson 15: Module Test 2.
TemaTn4unuii n1an 6 cemecTpy AeHHOI GopMH HABYaAHHS
Moayas 2
3micToBuii Moayab 3
Finance, Strategy & Disruption
Practical lesson 1: Financial Markets
Exploring financial vocabulary. Listening: experts discuss stock markets. Reading: article «The rise
of financial markets». Speaking: comparing saving and investing. Writing: short annotation of the
article.
Practical lesson 2: Investment Strategies
Vocabulary: investment types and returns. Video: success story of a self-made millionaire.
Listening: interview with investors. Speaking: discussing personal finance strategies. Writing: short
reflection on smart spending.
Practical lesson 3: Polite Business Negotiations
Social English: polite language in negotiations. Listening: negotiation dialogues. Speaking: roleplay
— agreeing on terms. Writing: practice phrases in context. Reading: short text on business etiquette.
Practical lesson 4: Strategic Decision-Making
Vocabulary: strategy, planning, forecasting. Reading: case study of a company decision. Speaking:
analysing outcomes. Listening: expert advice on strategy. Writing: decision-making report.
Practical lesson 5: Budget Reports
Writing skills: preparing financial reports. Reading: example budget documents. Listening: finance
officer commentary. Speaking: presenting financial results. Writing: structured report with
recommendations.



Practical lesson 6: Disruptive Innovation
Vocabulary: disruption, start-ups, innovation. Video: case of a disruptive company. Reading:
«Disruptors in the 21st century». Listening: founder interview. Speaking: debate — traditional vs
disruptive models. Writing: summary of the debate.
Practical lesson 7: Managing Change in Organizations
Exploring change management vocabulary. Reading: article on adapting to new markets. Listening:
employee experiences. Speaking: group discussion — challenges of change. Writing: essay plan on
managing change.
Practical lesson 8: Module Test 1.
3micToBuii MoayJb 4
Practical lesson 9: Business Planning
Reading: sample business plan. Speaking: creating a mini plan in groups. Listening: entrepreneurs
share advice. Writing: draft of a simple business plan. Vocabulary: planning and milestones.
Practical lesson 10: Supply Chain Reports
Vocabulary: logistics and supply chain. Reading: case study on supply challenges. Listening:
supply manager interview. Speaking: discussing solutions. Writing: report on improving efficiency.
Practical lesson 11: Finance & Disruption
Reading: business case. Speaking: group discussion. Writing: short recommendation report.
Listening: supporting audio material.
Practical lesson 12: Investor Presentations
Video: sample investor presentations. Speaking: delivering a mini investor pitch. Writing:
presentation outline. Listening: audience questions.
Practical lesson 13: Disruptive Business Models
Reading: article «What makes a business disruptive?». Speaking: comparing industries. Writing:
argumentative essay plan. Listening: podcast on disruption.
Practical lesson 14: Business Negotiation Practice
Roleplay: negotiation exercise. Vocabulary: persuasion, compromise. Listening: business
negotiation extract. Speaking: full group simulation. Writing: negotiation summary.
Practical lesson 15: Module Test 2.
TemaTuuHuil J1ad 7 ceMecTpy A€HHOI (POPMH HABYAHHS
Mopnyas 3
3MmicToBuii MOaYIb S
Customer Relations & Global Business
Practical lesson 1: Customer-Centric Strategies
Vocabulary: customer service, loyalty, satisfaction. Reading: article «Customer-first companies.
Listening: case interview. Speaking: discussing good/bad service experiences. Writing: short
annotation of strategies.
Practical lesson 2: Persuasion and Influence in Business
Vocabulary: persuasive language, influence techniques. Video: persuasion in advertising. Listening:
sales dialogue. Speaking: roleplay — convincing a client. Writing: persuasive text exercise.
Practical lesson 3: Market Research Data
Reading: market research charts. Vocabulary: data analysis, trends. Listening: marketing expert
commentary. Speaking: presenting graphs and trends. Writing: short market research summary.
Practical lesson 4: Building Trust and Partnerships
Vocabulary: partnership, collaboration, trust. Reading: case of a business partnership. Listening:
interview with entrepreneurs. Speaking: roleplay — business meeting. Writing: professional email to
a partner.
Practical lesson 5: Advertising & Promotion
Reading: authentic advertising samples. Vocabulary: slogans, persuasive wording. Listening: ad
pitch audio. Speaking: creating an ad slogan. Writing: advertising text for a product.



Practical lesson 6: Opportunities and Risks
Reading: article on international tourism. Vocabulary: tourism and hospitality. Listening: audio
about travel business. Speaking: discussion — impact of tourism. Writing: short essay plan.
Practical lesson 7: Hospitality and Service Industry
Reading: service reviews. Listening: hotel manager’s story. Vocabulary: hospitality terms.
Speaking: roleplay — handling a guest complaint. Writing: service report.
Practical lesson 8: Module Test 1.

3micToBuii MOLYJIb 6
Practical lesson 9: Business Networking
Reading: article on effective networking strategies in professional settings. Listening: audio extracts
from networking events. Speaking: role-play — introducing yourself and starting professional
conversations. Writing: notes on key contacts and follow-up messages. Vocabulary: expressions for
networking and making professional connections.
Practical lesson 10: Professional Business Emails
Reading: authentic email samples. Vocabulary: email phrases, formal style. Writing: drafting and
editing a professional email. Listening: audio with common mistakes. Speaking: peer feedback on
emails.
Practical lesson 11: Customers
Reading: case study on customer management. Listening: interview with a CEO. Writing:
recommendations for improvement. Speaking: group presentation of solutions.
Practical lesson 12: Marketing Campaigns
Video: successful campaigns. Speaking: preparing a mini-campaign. Writing: campaign outline.
Listening: expert comments. Reading: campaign review.
Practical lesson 13: Networking Practice
Speaking: networking roleplay. Writing: notes on contacts made. Listening: realistic networking
dialogues. Vocabulary: business etiquette.
Practical lesson 14: Global Business
Reading: extended case on tourism. Listening: audio support material. Writing: short analytical
essay. Speaking: discussing tourism impact.
Practical lesson 15: Module Test 2.

TemaTnunuii n1an 8 cemecTpy (1eHHa (popMa HABYAHHA)
Monayasb 4
3micToBuii MOay.Ib 7
Global Business & Professional Communication

Practical lesson 1: International Negotiations
Vocabulary: negotiation phrases, bargaining, win-win strategy. Reading: article on successful
negotiations. Listening: business negotiation recording. Speaking: roleplay — negotiating terms of a
deal. Writing: meeting summary (minutes).
Practical lesson 2: Cultural Awareness in Business
Vocabulary: cultural differences, etiquette, business customs. Reading: case study — cross-cultural
misunderstanding. Listening: expert podcast on cultural awareness. Speaking: discussion — cultural
do’s and don’ts. Writing: cultural guide for business visitors.
Practical lesson 3: Business Presentations
Vocabulary: presentation language, visual aids. Reading: presentation structure article. Listening:
effective business presentation. Speaking: delivering a short product presentation. Writing: slide
outline + presentation notes.
Practical lesson 4: Corporate Social Responsibility (CSR)
Vocabulary: sustainability, corporate ethics, responsibility. Reading: CSR report excerpt. Listening:
interview with CSR manager. Speaking: discussion — benefits of CSR. Writing: short report on CSR
initiative.
Practical lesson 5: Conflict Management in Business
Vocabulary: conflict resolution, mediation, compromise. Reading: workplace conflict case.
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Listening: manager’s advice podcast. Speaking: roleplay — resolving a conflict. Writing: formal
memo with solution plan.
Practical lesson 6: Business Meetings & Decision-Making
Vocabulary: meeting agenda, consensus, action points. Reading: meeting protocols. Listening:
meeting extract with decision-making process. Speaking: chairing a short meeting simulation.
Writing: agenda + follow-up email.
Practical lesson 7: Branding and Corporate Image
Vocabulary: brand identity, reputation, positioning. Reading: brand success story. Listening:
marketing expert talk. Speaking: brainstorming — improving a company’s image. Writing: brand
positioning statement.
Practical lesson 8: Module Test 1. .

3micToBuii MOLYJIb 8
Practical lesson 9: Digital Marketing & E-commerce
Vocabulary: SEO, digital ads, online sales. Reading: e-commerce case study. Listening: expert
interview on digital trends. Speaking: debate — traditional vs online marketing. Writing: e-
commerce marketing plan draft.
Practical lesson 10: Effective Teamwork in Global Projects
Vocabulary: team roles, collaboration tools, milestones. Reading: article on virtual teams.
Listening: team meeting with remote workers. Speaking: project planning discussion. Writing:
project milestone plan.
Practical lesson 11: Business Travel & International Events
Vocabulary: itinerary, conference, networking trip. Reading: travel guidelines for business.
Listening: audio on organizing a business trip. Speaking: planning a business visit. Writing: travel
plan + formal invitation.
Practical lesson 12: Preparing for Business Interviews
Vocabulary: interview questions, self-presentation. Reading: interview preparation tips. Listening:
HR manager’s recommendations. Speaking: mock interview practice. Writing: cover letter & CV
editing.
Practical lesson 13: Future of Global Business
Vocabulary: innovation, automation, future trends. Reading: article on emerging markets. Listening:
CEO’s vision for the future. Speaking: discussion — what’s next in global trade? Writing: opinion
essay (future business challenges).
Practical lesson 14: Revision & Case Study Project
Speaking: group case analysis & presentation. Writing: project report summary. Listening: feedback
session. Reading: supporting materials for case study.
Practical lesson 15: Module Test 2.

TemaTHyHuil JIaH S ceMecTPy 3204HOI (POPMH HABYAHHSA
3micToBuii MmoayJab 1
Business Innovation & Communication

Practical lesson 1: Meeting a Business Partner
Reading: text on cultural norms and etiquette when meeting international business partners.
Listening: audio dialogue of a first business meeting between companies from different countries.
Writing: short reflection on key points to consider before a meeting. Speaking: role-play
introducing yourself and your company, practicing greetings and small talk in a business context.
Practical lesson 2: Creativity in Business
Exploring innovation and creativity vocabulary. Understanding how innovative ideas shape modern
business.Listening: experts on creative thinking. Speaking: brainstorming new products. Reading:
«Innovative thinking — what drives progress». Writing: short annotation of main points.

3micToBHii MOaYIb 2
Practical lesson 3: Professional Meeting Minutes
Writing skills for summarising discussions. Reading: examples of authentic minutes. Speaking:
reporting back from a meeting. Writing: short minutes based on a roleplay.
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Practical lesson 4: Agreement
Learning vocabulary for negotiating and formalizing agreements. Listening: extracts from managers
discussing agreements. Reading: article on best practices and common mistakes in agreements.
Speaking: role-play — negotiating and confirming an agreement. Writing: drafting a short business
agreement or memorandum of understanding.
TemaTuuHuil JIaH 6 ceMecTpy 3204HOI (POPMH HABYAHHS
Moayas 2
3micToBuii MoayJb 3
Finance, Strategy & Disruption
Practical lesson 1: Financial Markets
Exploring financial vocabulary. Listening: experts discuss stock markets. Reading: article «The rise
of financial markets». Speaking: comparing saving and investing. Writing: short annotation of the
article.
Practical lesson 2: Investment Strategies
Vocabulary: investment types and returns. Video: success story of a self-made millionaire.
Listening: interview with investors. Speaking: discussing personal finance strategies. Writing: short
reflection on smart spending.
3micToBuii MoayJb 4
Practical lesson 3: Business Planning
Reading: sample business plan. Speaking: creating a mini plan in groups. Listening: entrepreneurs
share advice. Writing: draft of a simple business plan. Vocabulary: planning and milestones.
Practical lesson 4: Supply Chain Reports
Vocabulary: logistics and supply chain. Reading: case study on supply challenges. Listening:
supply manager interview. Speaking: discussing solutions. Writing: report on improving efficiency.
TemaTnuHuil i1an 7 ceMecTpy 3a04HOI (POPMH HABYAHHSA
Moayas 3
3micToBHii MOaYIb 5
Customer Relations & Global Business
Practical lesson 1: Customer-Centric Strategies
Vocabulary: customer service, loyalty, satisfaction. Reading: article «Customer-first companiesy.
Listening: case interview. Speaking: discussing good/bad service experiences. Writing: short
annotation of strategies.
Practical lesson 2: Persuasion and Influence in Business
Vocabulary: persuasive language, influence techniques. Video: persuasion in advertising. Listening:
sales dialogue. Speaking: roleplay — convincing a client. Writing: persuasive text exercise.
3micToBuii MOaY.Ib 6
Practical lesson 3: Business Networking
Reading: article on effective networking strategies in professional settings. Listening: audio extracts
from networking events. Speaking: role-play — introducing yourself and starting professional
conversations. Writing: notes on key contacts and follow-up messages. Vocabulary: expressions for
networking and making professional connections.
Practical lesson 4: Professional Business Emails
Reading: authentic email samples. Vocabulary: email phrases, formal style. Writing: drafting and
editing a professional email. Listening: audio with common mistakes. Speaking: peer feedback on
emails.
TemaTnuHuil Ii1aH 8 cemecTpy 3204HOI (POPMH HABUYAHHS
Monyas 4
3micToBuii MoayJab 7
Global Business & Professional Communication
Practical lesson 1: International Negotiations
Vocabulary: negotiation phrases, bargaining, win-win strategy. Reading: article on successful
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negotiations. Listening: business negotiation recording. Speaking: roleplay — negotiating terms of a
deal. Writing: meeting summary (minutes).
Practical lesson 2: Cultural Awareness in Business
Vocabulary: cultural differences, etiquette, business customs. Reading: case study — cross-cultural
misunderstanding. Listening: expert podcast on cultural awareness. Speaking: discussion — cultural
do’s and don’ts. Writing: cultural guide for business visitors.

3micToBHii MOay.Ib 8
Practical lesson 3: Digital Marketing & E-commerce
Vocabulary: SEO, digital ads, online sales. Reading: e-commerce case study. Listening: expert
interview on digital trends. Speaking: debate — traditional vs online marketing. Writing: e-
commerce marketing plan draft.
Practical lesson 4: Effective Teamwork in Global Projects
Vocabulary: team roles, collaboration tools, milestones. Reading: article on virtual teams.
Listening: team meeting with remote workers. Speaking: project planning discussion. Writing:
project milestone plan.

IIpumiTka: po3poOHUKM NPECTAaBICHOI MPOrpamMHM BBaXKalOTh JOLIIBHUM BpaxOBYBaTH
aKTyaJlbHI TNOTpeOM CTYJIEHTIB WIOJAO0 MOPSAIKY, 00CSIry Ta piBHS CKJIAJHOCTI BHKJIAJaHHS
PEKOMEHI0BAaHUX JJO BUBUEHHS TEM.

CTpyKTypa HABYAJIbHOI AUCHUILTIHA

KinekicTs roauu
HasBu 3MmicToBHUX IleHHanh(/[)pl\:Ililcm 3a0uma (opma -
MOJYJIIB 1 TEM Yeb Y Z : Ycebo Y ToMy THE
oro | I a H6 ; c.p. -ro |n| m | mab | iH; | c.p.
1 2 3 4 5 6 7 8 9110 11 | 12 13
Moayas 1
3microBuii MoayJsb 1.
Practical lesson 1:
Meeting a Business 4 2 2 6 2 4
Partner
Practpal lgsson 2 4 ) ) 6 ) 4
Creativity in Business
Practical lesson 3:
Problem-Solving in 4 2 2 4 4
Business
Practical lesson 4:
.. ) 4 2 2 4
Pitching Business Ideas !
Practical lesson 5:
Delivering 4 2 2 4 4
Presentations
Practical lesson 6:
Investment Reports 4 2 2 3 3
Practical lesson 7:
. ) 4 2 2

Business Life Cycles 3 3
Practical lesson 8: 4 ) )
Module Test 1
Pa3om 3a 3micToBHM 32 16 16 30 4 2
MoayJiem |
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3micToBHI MOTYJIb 2.

Practical lesson 9:
Professional Meeting 4 2 2 6 4
Minutes
Practical lesson 10: 4 ) ) 6 4
Agreement
Practlcgl lesson 11: 4 ) ) 4 4
Innovation & Business
Practical lesson 12:
Digital Communication 4 2 2 4 4
in Business
Practical lesson 13:
Negotiation Skills 4 2 21 !
Practical lesson 14:

. . 4 2 2 6 6
Simulated Negotiations
Practical lesson 15: 4 ) )
Module Test 2
Pa3om 3a 3MicTOBHUM 28 14 14 30 26
MoayJieM 2
Ycboro roauH 3a 60 30 30 60 52
moayJiem 1

Mopyas 2
3micToBuii MoayIb 3.
Practical lesson 1:
Financial Markets 4 2 2 6 4
Practical lesson 2:‘ 4 ) ) 6 4
Investment Strategies
Practical lesson 3:
Polite Business 4 2 2 4 4
Negotiations
Practical lesson 4:
Strategic Decision- 4 2 2 4 4
Making
Practical lesson 5:
4 2 2 4 4

Budget Reports
Pljactlcgl lesson 6:' 4 ) ) 3 3
Disruptive Innovation
Practical lesson 7:
Managing Change in 4 2 2 3 3
Organizations
Practical lesson 8: 4 5 )
Module Test 1
Pa3om 3a 3micToBHM 3 16 16 30 2
MoayJiem 3
3micToBuHii MOayab 4.
Pragtlcal lessop 9: 4 5 ) 6 4
Business Planning
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Practical lesson 10:
Supply Chain Reports 4 2 2 6 4
Practical lesson 11:
Finance & Disruption 4 2 2 4 4
Practical lesson 12: 4 ) ) 4 4
Investor Presentations
Practical lesson 13:
Disruptive Business 4 2 2 4 4
Models
Practical lesson 14:
Business Negotiation 4 2 2 6 6
Practice
Practical lesson 15: 4 ) )
Module Test 2
Pa3om 3a 3micToBUM 28 14 14 30 2
MojayJeMm 4
YcnLoro roauu 3a 60 30 30 60 52
MoOayJeM 2
Moayasb 3

3micToBUMi MOYJIb 5.
Practical lesson 1:
Customer-Centric 4 2 2 6 4
Strategies
Practical lesson 2:
Persuasion and 4 2 2 6 4
Influence in Business
Practical lesson 3:
Market Research Data 4 2 2 4 4
Practical lesson 4:
Building Trust and 4 2 2 4 4
Partnerships
Practical lesson 5:
Advertising & 4 2 2 4 4
Promotion
Practical lesson 6:
Opportunities and Risks 4 2 2 3 3
Practical lesson 7:
Hospitality and Service 4 2 2 3 3
Industry
Practical lesson 8: 4 ) )
Module Test 1
Pa3om 3a 3micToBUM 32 16 16 30 26
MOyJIeM S

3micToBHIT MOTYJIb 6
Practical lesson 9:
Business Networking 4 2 2 6 4
Practical lesson 10:
Professional Business 4 2 2 6 4
Emails
Practical lesson 11: 4 2 2 4 4

15



Customers

Practical lesson 12:
Marketing Campaigns

Practical lesson 13:
Networking Practice

Practical lesson 14:
Global Business

Practical lesson 15:
Module Test 2

Pa3oM 3a 3micTOBHM
MoayJieM 6

28

14

14

30

26

YcnLoro roauH 3a
MoayJiemM 3

60

30

30

60

52

Monyas 4

3micToBHII MOAYJIb 7.

Practical lesson 1:
International
Negotiations

2

2

Practical lesson 2:
Cultural Awareness in
Business

Practical lesson 3:
Business Presentations

Practical lesson 4:
Corporate Social
Responsibility (CSR)

Practical lesson 5:
Conflict Management
in Business

Practical lesson 6:
Business Meetings &
Decision-Making

Practical lesson 7:
Branding and Corporate
Image

Practical lesson 8:
Module Test 1

Pa3om 3a 3micToBHUM
MojyJieM 6

32

16

16

30

26

3micToBHii MOIYJIb 8.

Practical lesson 9:
Digital Marketing & E-
commerce

2

2

Practical lesson 10:
Effective Teamwork in
Global Projects

Practical lesson 11:
Business Travel &
International Events

Practical lesson 12:
Preparing for Business
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Interviews
Practical lesson 13:
Future of Global 4 2 2 4 4
Business
Practical lesson 14:
Revision & Case Study 4 2 2 6 6
Project
Practical lesson 15: 4 ) )
Module Test 2
Pa3om 3a 3micToBUM 28 14 14 30 4 2
MoayJieMm 8
Ycboro roaus 3a 60 30 30 60 3 52
moayJiem 4
Yevoro roqun 3a kype |, 4, 120 120 | 240 32 208
HABYAHHSA
TeMu NpakTHYHUX 3aHATH IeHHA (popMa HABYAHHS
Kinb- | Kinb-
KiCTb | KicTh
Ne Ha3ssa Tremu rom. rou.
APH | 3®H
Monayasb 1
3micToBuii MoayJb 1
1 Practical lesson 1: Meeting a Business Partner 2 2
2 Practical lesson 2: Creativity in Business 2 2
3 Practical lesson 3: Problem-Solving in Business 2
4 Practical lesson 4: Pitching Business Ideas 2
5 Practical lesson 5: Delivering Presentations 2
6 Practical lesson 6: Investment Reports 2
7 Practical lesson 7: Business Life Cycles 2
8 Practical lesson 8: Module Test 1 2
3MmicToBHII MOAYIb 2
9 Practical lesson 9: Professional Meeting Minutes 2 2
10 | Practical lesson 10: Agreement 2 2
11 | Practical lesson 11: Innovation & Business 2
12 | Practical lesson 12: Digital Communication in Business 2
13 | Practical lesson 13: Negotiation Skills 2
14 | Practical lesson 14: Simulated Negotiations 2
15 | Practical lesson 15: Module Test 2 2
MopayJn 2
3micToBuHii MOyab 3
1 Practical lesson 1: Financial Markets 2 2
2 Practical lesson 2: Investment Strategies 2 2
3 | Practical lesson 3: Polite Business Negotiations 2
4 Practical lesson 4: Strategic Decision-Making 2
5 | Practical lesson 5: Budget Reports 2
6 Practical lesson 6: Disruptive Innovation 2
7 | Practical lesson 7: Managing Change in Organizations 2
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8 Practical lesson 8: Module Test 1

3micToBuii MOay.Ib 4
9 | Practical lesson 9: Business Planning 2
10 | Practical lesson 10: Supply Chain Reports 2
11 | Practical lesson 11: Finance & Disruption 2
12 | Practical lesson 12: Investor Presentations 2
13 | Practical lesson 13: Disruptive Business Models 2
14 | Practical lesson 14: Business Negotiation Practice 2
15 | Practical lesson 15: Module Test 2 2

Mopayas 3

3MicToBHII MOAYJIb 5
1 Practical lesson 1: Customer-Centric Strategies 2
2 Practical lesson 2: Persuasion and Influence in Business 2
3 Practical lesson 3: Market Research Data 2
4 Practical lesson 4: Building Trust and Partnerships 2
5 Practical lesson 5: Advertising & Promotion 2
6 Practical lesson 6: Opportunities and Risks 2
7 Practical lesson 7: Hospitality and Service Industry 2
8 Practical lesson 8: Module Test 1 2

3micToBHiII MOY.JIb 6
9 | Practical lesson 9: Business Networking 2 2
10 | Practical lesson 10: Professional Business Emails 2
11 | Practical lesson 11: Customers 2
12 | Practical lesson 12: Marketing Campaigns 2
13 | Practical lesson 13: Networking Practice 2
14 | Practical lesson 14: Global Business 2
15 | Practical lesson 15: Module Test 2 2

Moay.as 4

3micToBuii MOAyJIb 7 2
1 Practical lesson 1: International Negotiations 2 2
2 Practical lesson 2: Cultural Awareness in Business 2
3 Practical lesson 3: Business Presentations 2
4 Practical lesson 4: Corporate Social Responsibility (CSR) 2
5 Practical lesson 5: Conflict Management in Business 2
6 Practical lesson 6: Business Meetings & Decision-Making 2
7 Practical lesson 7: Branding and Corporate Image 2
8 Practical lesson 8: Module Test 1 2

3micToBuHii MOTYJIb 8
9 Practical lesson 9: Digital Marketing & E-commerce 2 2
10 | Practical lesson 10: Effective Teamwork in Global Projects 2
11 | Practical lesson 11: Business Travel & International Events 2
12 | Practical lesson 12: Preparing for Business Interviews 2
13 | Practical lesson 13: Future of Global Business 2
14 | Practical lesson 14: Revision & Case Study Project 2
15 | Practical lesson 15: Module Test 2 2
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Camocriiina po6oTta
Po3nozin roans caMmocTiiHOi poOOTH I CTYCHTIB ACHHOT (POpPMHU HaBUAHHS:
* MATOTOBKA JI0 MPAKTHYHUX 3aHATh — 1-3 TO/. / 1 3aHATTS;
* MIJITOTOBKA 10 KOHTPOJIbHUX 3aX0iB — 40 rouH.
Po3mnonin roanH caMocTiiHOT poOOTH 1Sl CTYACHTIB 3a04HOT (POPMH HaBUaHHS:
* MIJITOTOBKA 10 MMPAKTUYHUX 3aHATh — 2 TO. / 1 3aHATTS;
* OTIPAITIOBAaHHS TEM KYPCY, SIKi BAHOCSITBCSI HA CAMOCTiifHE BUBYCHHS, 3a CIIUCKAaMHU
JiTepaTtypu, peKOMEHI0BaHUMH B poOOUiii HaBYaJIbHINM porpami JUCUUILTIHU — 176 rox;
3aBaHHs 1JIs1 CAMOCTIHHOI po6oTH

Ne Bua po6orn KinbkicTs roqun
3/m Jenna ¢popma 3aouna ¢popma
1 [TigroroBka 10 MPaKTHYHUX 3aHSThH 80 32
2 ITigroroBka o MoayibHuX | 40 0
KOHTPOJIbHUX pOOIT
3 OmnpaifoBanHst ~ TeM  Kypcy,  sKi 176
BHHOCSITHCS HA CaMOCTIiiiHEe BUBUCHHS
Pa3zom 120 208

6. 3aco0u 1IarHOCTUKHU Pe3yJbTATIB HABYAHHA TA METOAIB iX 1eMOHCTPYBAHHS
MeToau KOHTPOJIIO
[ToTouHuMI KOHTPOJIb: TECTH (JICKCUKO-TPpaMaTHYHI, ayA1F0OBaHHS, YATAHHSA), YCHI TIOB1IOMJICHHS,
POJBOBI iIrpH, TUCKYCIi1, MUCEMOBI 3aBIaHHS (€ce, JIUCTH, TIAaHHU, PEe3IOME), BUKOHAHHS 3aBIaHb Y
MIIPYYHUKY H POOOYOMY 3OIIHTI.
MoyapHHUN KOHTPOJIb: KOHTPOJIBHI poOOTH 32 3MICTOBUMH MOJYJISIMH, ITPE3CHTAIli], YCHI 3aJIiKH,
M1JICYMKOBI TE€CTH.
[TizcymMKOBHI KOHTPOJIb: 3aJliK (Ha OCHOBI pe3yJIbTaTiB MOTOYHOTO i MOIYJIBHOTO KOHTPOJIIO).
3aco0u AiarHOCTUKU Pe3yJIbTATIB HABYAHHS
YcHI Ta MUCEMOBI BiJNOBI/II HA TPAKTHYHUX 3aHATTSX. OIIHIOBAaHHS 1HAMBIIyaIbHUX 3aBIaHb (ece,
MOBITOMJICHHSI, TTpe3eHTarlii). CrocTepe:KeHHS 3a YYacTIO CTYACHTIB y Mapax, TPyNoBUX 3aBAaHHIX
1 IPOEKTax.
MeToaM 1eMOHCTPYBAHHSA Pe3yJbTATIB HABYAHHSA
BukoHaHHs TecTiB (IanepoBHX Ta €JIEKTPOHHUX). Y CHI MPE3eHTAIli] Ta MOBIAOMIICHHS 3 ONOPOI0 Ha
miad. PonwboBi irpu, mianoru, nuckycii. [TucebmoBi pobotu (ece, mucT, 3BiT, pe3tome). [Ipesenrarris
1HAMBITyaJIbHOTO YU TPYIOBOTO MPOEKTY.
[TimcymMKoOBHIA TeCT/KOHTPOJIBHA pOOOTa y MEXKaX CEMECTPY.
7. ®OopMHU MOTOYHOI'0 TA MiAICYMKOBOI0 KOHTPOJIIO

JlocsirHeHHsT cTyleHTa oOuiHIoThes 3a 100-6anmpHOrO cuctemoro. IligcymkoBa oOlliHKa
HaBYAJIBHOTO Kypcy (POPMYETHCS HA OCHOBI PE3yJIbTATiB MOTOYHOTO KOHTPOJIIIO, IKUH MTPOBOIUTHCS
npoTaroMm cemectpy. [IoTOYHHMIT KOHTPOJh BKIIIOYAE OIIHIOBAHHS aKTUBHOCTI 3700yBadiB BHIIOI
OCBITHM Ha MPAKTUYHUX 3aHATTSIX, YYacTl y JUCKYCISX, BUKOHAHHS YCHHMX 1 MUCbMOBHUX 3aBJIaHb,
MPE3CHTAllld, TPOEKTIB, OMPAIIOBAaHHS MaTepially, BHHECEHOTO Ha CaMOCTIMHE BUBYEHHS,
BUKOHAHHS MOJYJIbHUX KOHTPOJBHUX poOiT. KokeH BuA NiSJIBHOCTI Ma€ CBOIO Bary B 3arajbHii
cuctemi ormiHioBaHHSA. [loToyHa oOIiHKA BHM3HAYA€THCS HAKOMUYYBAaJbHO, 3a pE3yJIbTaTaMu
BUKOHAHHS BCIX BHJIIB HABUAIBHOI AISUTBHOCTI, 1 MOke ctaHoBHTH Binl 60 10 100 6aiis. [TincymkoBa
OIIHKAa KypCy € cepeaHboapu(PMETHIHUM a00 CyMapHUM pPE3yJIbTaTOM IMOTOYHOTO KOHTPOJIO 3a
BCiMa 3MicTOBUMH MoayimsiMu. Okpemuii 3amik He mnepeadadeHo. 3apaxyBaHHS KpPEIUTIB
HaBYAJILHOTO KypCy MOXJIMBE JIMIIIE 32 YMOBH JIOCSTHEHHS Pe3yJIbTaTiB HaBYaHHS, Meper10aueHnx
pPOOOYOI0 TPOrpaMor0 IUCLHILIIHM, IO MiATBEPIKYETHCS MO3UTHBHOIO IiJICYMKOBOIO OIIIHKOO
BIJIIIOBITHO 10 YMHHOTO 3aKOHOJABCTBA.
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@DopmMH KOHTPOJIIO Pe3yJIbTaTiB HABYAJIBHOI AislJILHOCTI CTY/IeHTIiB Ta IX OLiHIOBAHHS
Jenna (popma HaBYAHHSA

1. Po6ota Ha mpakTuuHux 3aHATTAX 11*5 GaniB =66 GaiiB
2. MonysnbpHa KOHTpoJIbHA poboTa 2*10 6aniB =20 Gaiis
3. CawmocriitHa pobota 2*7 6aniB =14 6aiB

Pazom 100 6anis
3aouHa (popma HABUYAHHS

1. PoGota Ha mpakTuyHMX 3aHATTAX 3*10 6aniB =30 Gauis
2. MonynsHa KOHTpoJibHA poboTa 2*15 6aniB =30 OamniB
3. Camocriitna po6ora 1*40 6aniB =40 Gaunis

Pazom 100 Ganis
8. Kpurepii oniHioBaHHs pe3y/bTaTiB HABYAHHS

C)(Ma O11iHKa 3a HAIlOHAJIBLHOK HIKAJIOK

OauiB 3a

BCI BUJIA Onigka (poGoi)
HABYATEHO EKTC JUISL €K3aMEHY, KypCOBOTO MPOEKTY(POOOTH), 1 sanicy

) NPaKTUKH
JUSIITBHOCTI
A BigMiHHO 3apaxoBaHoO
90 — 100 1 p

3namu: 3n100yBayd BUILO] OCBITH BIJILHO BOJIOZIE€ HaBYAJIbHUM MaTepiajioM, poOUTh apryMEHTOBaH1
BUCHOBKM, TBOPYO BUKOHYE IHAMBIAyajbHI Ta KOJEKTHBHI 3aBJaHHS; CaMOCTIMHO 3HaXOAWUTh
JIOATKOBY 1H(OPMAIII0 Ta BUKOPUCTOBYE i1 JJIA peaiizailii MOCTaBICHUX TMEpe] HUM 3aBJlIaHb;
BIJIbHO BUKOPHCTOBYE HOBI 1H(OpPMALIIHI TEXHOJIOTI /11 HIONIOBHEHHS BIIACHUX 3HAHb.

Buimu: CTyneHT BMi€ BUIBHO BUCIIOBIIOBATUCH Ta BECTH Oecily B MeXaX BUBYCHHX TE€M, THYYKO
Ta e()eKTUBHO KOPUCTYIOUYNCh MOBHUMHU Ta MOBIICHHEBUMU 3acoOamu. CTyJIEHT BMi€ aHAJi3yBaTH
TEKCTH, SIKl1 TPOYUTAB, POOUTh BUCHOBKH, IOPIBHIOE OTPUMaHY iH(OPMAITiIO 3 BJIACHUM JIOCBIJIOM.

82-89 | B | aoope | 3apaxoBaHO

3uamu: 3100yBad BUIOI OCBITH BLJIBHO BOJIOJII€ HABUYAJIHHUM MaTepialioM, 3aCTOCOBYE 3HAHHS Ha
MPaKTHIIi; y3arajJbHIOE 1 CHCTeMaTU3ye HaBYalbHY iH(GOpMaIllito, alie JOMyCcKae He3HaYHl OTPiXH Yy
HOPIBHAHHAX, (POpMyYITIOBaHHI BUCHOBKIB, 3aCTOCYBaHHI TEOPETUUHUX 3HAHb HA TIPAKTHUIIL.

Bumimu: CTyeHT BMi€ JIOTIYHO BHUCJIOBIIOBAaTHCS Y MeKaxX BUBUEHUX TeM, MEepeIaBaTH OCHOBHHIMA
3MICT MPOYUTAHOTO, MOYYyTOro abo modadyeHoro, MATPUMYBATH Oecimy, BXKHUBAKOYH PO3TOPHYTI
peruiku. 3a 3pa3KoM CaMOCTIHHO BUKOHYE NMPAaKTUYHI 3aBAAHHS, NepedadeHi MporpaMoro; Mae
CTIMKI HABUYKW BUKOHAHHS 3aBIAHHS.

74 — 81 | C | ao0pe | 3apaxoBaHO

3uamu: 3n00yBau BUIIOI OCBITHM BOJOJI€ HAaBYAJBHUM MaTepialioM, 3aCTOCOBYE 3HAHHS Ha
MPaKTHUIll, aje JOMYyCKa€e OrpiXu y TMOPIBHAHHAX, (OpPMYJIIOBaHHI BHCHOBKIB, 3aCTOCYBaHHI
TEOPETUYHUX 3HAHb HA MTPAKTUILL.

Buimu: CtyaeHt ymie miaTpuMyBaTu Oeciqy, BXKUBAIOYU KOPOTKiI peIIiku. B ocCHOBHOMY BMi€ y
BiJITIOBITHOCT] 3 KOMYHIKaTUBHUM 3aBJIaHHSM BUKOPHCTOBYBATH JICKCUYHI OJMHHIII 1 TpaMaTHYHI
CTPYKTYpPH, HE JIOMyCKae POHEMATUYHUX TTOMHIIOK. 3a 3pa3KOM CaMOCTIHHO BUKOHYE TPaKTHUYHI
3aBJIaHHS, Iepe0adeHi TPOTrPamMoro.

64 -73 | D | 3a10BIIBHO | 3apaxoBaHo

3uamu: 3100yBay BMIOi OCBITM 3HA€ OCHOBHI MOHATTS HaBYaJlbHOro Martepiany. Ha piBHI
3aram’sITOBYBAaHHS BiITBOPIOE TIEBHY YaCTWHY HABYAJILHOTO MaTepialy 3 €JeMEHTaMH JIOTiYHUX
3B’SI3KIB.

Bmimu: CtyaeHT BMi€e B OCHOBHOMY JIOTIYHO PO3MOYMHATH Ta MIATPUMYBATH Oeciny, MpU 1bOMY
BUKOPUCTOBYIOUM OOMEKEHHI CIOBHUKOBMI 3amac Ta eJeMEeHTapHI I'paMaTU4Hi CTPYKTypH. Mae
€JIeMEHTapHI1, HECTIMKI HABUYKH BUKOHAHHS 3aBJIaHHSI.

60 — 63 | E | 3a0BIIbHO | 3apaxomaHo

20




3uamu: CTyneHT 3Ha€ HaBYAJILHUI MaTepial MOBEPXOBO, (parMEeHTapHO.
Bmimu: 3n100yBay Mae eeMeHTapH1, HECTIIKI HABUYKW BUKOHAHHS 3aBJIaHHS.

He 3apaxo0BaHO
35-59 FX HEe3a/10BLIbHO 3 MOKJIUBICTIO IOBTOPHOT0 3 MOKJIMBICTIO
CKJIaJaHHS MOBTOPHOT0
CKJIAJaHHA

3uamu: CTyaeHT 3Ha€ HaWOUIBII TOMIMPEHI BUBYEHI CJIOBA, NMPOTE HE 3aBXKAU aJCKBATHO
BUKOPHCTOBYE 1X Y MOBJICHHI, IONycKae (hOHEMATHIH] TTOMIJIKH.

CryneHt mae ¢parMeHTapHi 3HaHHS (MEHIIE TOJOBHHHU) NMPH HE3HAYHOMY 3arajibHOMY 00Cs3i
HAaBYAJILHOTO MaTepiandy; BiACYyTHI cQopMOBaHI YMiHHA Ta HABUYKW; IIiJ] 4Yac BIAMOBIIL
JIOITyCKAIOThCS CYTTEB] TOMUIIKH.

Buimu: 3n006yBad MoKe IJIaHYBAaTH Ta BUKOHYBATH YaCTHHY 3aBJaHH 3a JIOMIOMOTOI0 BUKJIAaya.

HE3210BUIbHO 3 000B’I3KOBMM NMOBTOPHUM HeE 32paxX0BaHO

BHBYECHHSAM JHUCHHUILTIHA 3 000B’I3KOBUM
0-34 F MOBTOPHUM
BHBYEHHAM
TUCHUILIIHUA

3namu. CTyneHT He BOJIOJIi€ HaBYAIBHUM Matepiaiom. I1ix gac BiMmOBiII AOMYCKAIOTHCS CYTTEBI
IIOMMIIKH.
Bmimu: 3n100yBa4 BUKOHYE JIUIIE €IEMEHTH 3aBJaHHs, HOTpeOye MOCTIHHOT JOITOMOTH BHKJIa1a4a.
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